The Donor Retention Dilemma

--------- 5 Alarming Trends (And How to Reverse Them) --------

Many of today’s nonprofit organizations are losing donors faster than they can gain them and
donor retention is at an all-time low. Let’s consider the facts:
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How to Improve Your Donor Retention
5 Steps to Reverse Falling Retention Rates

STEP 1: Measure Your Current Donor Retention Rates

STEP 2: Develop an Intentional Stewardship Strategy

Q STEP 3: Get in the Habit of Examining Your Portfolio

STEP 4: Establish Specific Goals and Plans for Your Donors

STEP 5: Measure Your Success

Final Thought: How much more could your organization raise with an
intentional effort to keep donors coming back year after year?

ﬂ Next Steps:

FOLLOW N
PURSUANT. DU N7
CONTACT 1-800-527-6824 or }¥

RECOMMENDED RESOURCES:

- Gift =% In the
. Officer ° Mind of
Accountability =~ SESERCECSSS the Donor



https://bloomerang.co/blog/infographic-2013-fundraising-effectiveness-project-survey-report/
http://www.afpnet.org/files/ContentDocuments/FEP2013FinalReport.pdf
http://www.urban.org/UploadedPDF/412906-2013-Fundraising-Effectiveness-Survey-Report.pdf
http://www.afpnet.org/files/ContentDocuments/FEP2013FinalReport.pdf
http://na.sage.com/~/media/site/sage-nonprofit-solutions/docs/PDFs/sage_nonprofit_insights_donor_loyalty_2013.pdf
http://cygresearch.com/the-burk-donor-survey-2013/
http://www.afpnet.org/files/ContentDocuments/Donor_Retention_What_Do_We_Know.pdf
http://twitter.com/#!/Pursuant
http://www.facebook.com/pursuant
http://www.pursuant.com/#formContainer
http://feeds.feedburner.com/ThePursuantBlog
http://www.pursuant.com/fundraising-resources/gift-officer-accountability-start-2/
http://www.pursuant.com/fundraising-resources/mind-donor-changing-retention-realities-strategic-stewardship/



